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Karen Keller named Hartford Fair Queen

By Kim Garee

CROTON - Karen Keller,
who hails from the Hebron/
Kirkersville area, was crowned
Hartford Fair Queen last Saturday
night.

Keller, the 19-year-old daugh-
ter of Jerry and Sue Keller, isa
graduate of Watkins Memorial
High School. She is currently
studying digital media design
at COTC. Sponsored by Dream
Achievers 4-H Club, Keller has
been an active member of the

Junior Fair Board and a camp
counselor. She has participated in
4H for 12 years.

The crowning was part of
the kick-off of fair week. Keller
was one of five final candidates
for queen. Nicholas Higgins of
Johnstown, son of Scott and Lisa
Higgins, was crowned king.

Licking County 4-H Program
Coordinator Sally McClaskey said
judges were looking for youth
who have been active in the fair
and in their schools. “They’re

looking for well-rounded young
people to represent the fair.”

Later, McClaskey said she
was pleased with the judges’
choices of Keller and Higgins.

Thepair spent the week mak-
ing appearances at livestock
shows and sales, and at grand-
stand events. They will represent
thefair at other fairsand festivals
throughout Ohio in the coming
yesr.

“I can’t think of two better
representatives of the fair,” Mc-
Claskey said, noting both theking
and queen’s past involvement.

Keller has been attending
the Hartford Fair since she was
six months old. She was show-
ing market hogs at the age of
4. “I love the fair,” Keller said.
“It’s my family’s vacation every
year.”

She’s also carrying on a fam-

ily tradition. Her older brother,
Kevin, was Hartford Fair King,
as was her brother-in-law, and
her older sister, Kristi, was on
the court.

Keéller said she hopesto incor-
porate her field of study, digital
media design, with agriculture.
“Agismylife,” shesaid. I come
from a big family farm, and you
find yourself wanting to carry
that on.”

Ler Us Herp You,
Carr Topay!

.Pat's Hebron Office

'"Realtor of the Year 2007"
1081 National Rd. SE e 740-928-6306

O (West of Hebron across from Sunset Inn)
Office Hours: Mon.-Fri. 11-5pm * By Appointment, anytime.

pat@callpatmiller.com * www.CallPatMiller.com

CAPITALIZINGIONAYOURISALE  »

Selling your home can sometimes require you to juggle a variety of factors. If you've
been transferred on account of your job, you may need to leave town quickly, so time
is of the essence in your home sale. Or, you may be getting ready to move into a new
home, so you'll want to make sure you close on your sale before starting new mortgage
payments. In all situations, you're looking to maximize the sale price of your home,
allowing you to build some equity that you can use to help finance your next home
purchase.

Pat Miller

MILLERSPORT —Two year s of fundraising came together
on Saturday, July 21 for the Laker PTO.

Thanksto parents, students and the Millersport community,
volunteersinstalled new playground equipment, including

a multi-level play structure, two basketball goals, several
picnic tables and benches. The volunteers, including the
Laker Varsity Football team, worked under the direction of
Mike Washburn, district maintenance supervisor, and Ken
Schmithorst of Walnut Grove Playgrounds. Volunteerswere
Joe Little, Robe Wiseman, Tom Laird, Dave Holtz, Rick
Thompson, Scott Schilling, Brian Schilling, Nick L ewis,
Kerry Green, Doy Stanley, Will Hanley, Justin Carpenter,
Jake Murphy, Robert Hanley, Shad Freeman, Brandon Nutt,
Ralphy Whitney, Jacord Laid, Jeff Maynar, Kyle Foster,
Darren White, Kevin Rodgers, Zack Carr, ChrisMaise and
Sammy Little. Courtesy photo.

Although many real estate factors are out of your control market conditions, the
number of buyers in your neighborhood and interest rates you can leverage many of
the details that may ultimately help you sell your home at a higher price. Inman News
suggests the following tips for increasing your home sale profits:

Make sure you're working with a Realtor who best understands your home sale needs.
Feel free to interview a few agents before making your selection, and ask them to prepare
market evaluations to predict how your home will sell given current conditions.

Work with an agent and a broker who utilize the Multiple Listing Service (MLS) so that
your home is seen by the maximum number of prospective buyers. In addition, look for
brokers who emphasize online listings with real-time availability ensuring that your
home is searchable as soon as it's on the market.

Stand firm on your home's sale price, but be realistic. Start high and ask your Realtor
for advice as to what's an ideal asking price for the home.

Put The Beacon to work
for you!
Call 928-5541 today!
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Pay attention to indoor details touch up the paint in your home, using neutral colors so
that prospective buyers can better envision their own decorating touches. In addition,
Inman News suggests replacing worn doorknobs and minor remodeling, if needed, in
rooms like the kitchen and bathrooms.

Also take a look at outdoor touches if you don't already have brass street numbers on
your home, consider them a beneficial investment into the appearance of your home. A
new mailbox and front lights will also make your home more appealing to buyers.

JoN BUSKIRK)
Owner/Agent

614-404-0100

jon.buskirk@jvbgroup.com

Organize your basement and garage and get rid of anything you don't need this will
not only give your home a clean appearance, but will allow you to eliminate the clutter
before a big move.

Get creative! Put together a benefits list, focusing on all the good points offered by your
neighborhood and the house. Leave them in the kitchen during open houses or ask the
Realtor to distribute them with other property information.
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48 Rosebraugh Circle West ¢ Buckeye
Lake - North Bank waterfront main lake
w/dock. 2BR, 2 Bath. Upper level master
features views of the lake, master bath,
gas fireplace, sitting area & lg. deck. Lake
level is open fl. plan w/all glass doors
onto full deck, gas fireplace, bookcases,
stainless steel appliances w/1BR & 1 full
1| bath. Full bsmt. w/washer & dryer, 2
11| parkingspaces+1additionallot. Includes
1 jet ski lift. Reduced to $399,900

These tips may cost you a little extra money and time, but they'll undoubtedly pay off
in higher home sale profits. Ask your Realtor for other tips to help increase the sale
price of your home.

Patricia Miller is a Fulltime Professional REALTOR with Real Living HER. . Real Living is
the fifth-largest residential real estate firm in the nation and the parent company of Columbus-
based Real Living HER. Pat was chosen Realtor of the Year 2007 by Licking County Board of
Realtors. To get more information about the local real estate market, call Pat at 928-6306, visit
www.CallPatMiller.com, or e-mail Pat at mailto:Paricia.Miller@realliving.com.
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FOR ALL YOUR FLORAL NEEDS CALL

WD hookup, refinished original pine _*j B eth Walters

floor, carport, huge lot, faces historic [(1 L pp— 3 Fip
Crankferfy Bog Eature pcresserf/e ircl CROSSROADS OF HEBRON FLORAL
Bouquets & Things

no-wake zone, quiet dead-end street.
Reduced to $249,900. .
e 0 5 105 W. Main St. ® Hebron ® 740-928-6991 (Next to Haymans Dairy)

180 Slocum ¢ Buckeye Lake | =

- Waterfront, Cranberry Bay.[ "
Completely rehabbed, open fl. plan.
2BR, 1.5 Bath, all new mechanicals,
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